
More Than Engines . . . Proven Value

Is your product endorsed and sold by the Hawker-Beechcraft factory and service centers?

Do you have an in-house engineering and support department?

Are your STCs available for multiple aircraft models?

How many aircraft have you upgraded?

How many experienced technical support experts do you have on sta�?

How many dealers & service facilities experienced in your products are available to support me?

Are your installation facilities factory certi�ed?

Do you have a post-sale owner’s support group?

Are your products certi�ed worldwide with Approved Flight Manual Supplements (AFMS)?

Can you ensure new engine delivery dates?

Are your products exclusively endorsed & fully certi�ed with Raisbeck EPIC complete with an AFMS?

Do you provide factory new digital/analog engine gauges instead of repainting the old gauges?

Do you have a con�rmed resale value history?

Do you o�er discounts for SIM based �ight training & other services?
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You have a choice when upgrading your engines.  To get the best value for your aircraft, 
please ensure you are getting the most bene�ts by asking the following questions:

“The bitterness of poor service remains long after the sweetness of low pricing is forgotten.”
The engines may be the same, but the product is vastly di�erent.

Others

Considering an Engine Upgrade?
Engine Pre-Upgrade Checklist


